	Rochelle Wanberg

303 204-1235

Rochelle.loans@yahoo.com

	Skills Summary
	Highly motivated, well qualified and results oriented Mortgage Professional with over 17 years of successful experience in positions of increasing responsibly and proven Sales Track Record.  Skilled at educating customers on mortgage products and recommending best options that will meet their short and long term needs.  

	Employment


	Mortgage Broker 

AdvantEdge Services, LLC
	July 2006 – Present  

	
	Longmont – Boulder, CO

Owned, operated and managed the business from start.  Built and maintaining a strong client base with repeat customers.  Provide a high level of customer service and communication to clients and referral sources.  



	
	Mortgage Specialists 

Chase Home Finance
	February 2003-July 2006

	
	Boulder, CO

Built and Maintaining a positive business network of resources for loan referrals with Bank Branches, Credit Agencies, Realtors and A-side Partners. Keeping all parties informed of status of applications from start to finish.  Providing a high level of customer service and communication to borrowers and referral sources. Facilitate weekly Sales meetings.Demonstrating phone sales strategies to personal bankers and staff to improve performance. Managing pipeline and sending pipeline reports to promote and achieve revenue growth.  Consistently develop strong business relationships, use presentation skills to promote business, and educate referral sources on products and guidelines.

· B2B/ B2C Development for Referral sources

· Coordinate Competitive Marketing and Sales Presentations

	
	Subprime Home Mortgage Consultant

Wells Fargo  Home Mortgage 
	February 2003–February 2004

	
	Denver, CO

Built and maintained relationships with strategic partners, including Realtors, Bankers and Prime Mortgage Consultants. Obtained results though presentations and direct marketing of products. Conducted First Time Home Buyers seminars. Obtained results through presentations and excellent knowledge of product. Certified as First Time Buyer for presenter

· Attended extensive Todd Duncan High Trust Sales and Marketing 

	
	Producing Sales Manager 

Household Finance Corporation 
	October 2000-February 2003

	
	Westminster, CO

Supervision of sales team, and coordination of daily, monthly, yearly goals. Developed and implemented sales techniques and marketing strategies to acquire new customers and retain existing accounts. Overcome serious obstacles and excellent problem solver.  Responsible for loan process from start to finish. 

· Attended 5 Divisional Founders (Top Sales Producers) Council meetings.

· Received awards for Recognition of Outstanding Insurance Sales, Insurance “All Star”, and Top Insurance producer.

	
	
	

	
	

	Education


	Front Range Community Collage

Associate Degree/Business Marketing and Management




